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«To Personal Branding &ev €ivat ikdva,
eival o pnxaviopdg nou noAAanAactddel
v an6doon oag. MetatpeYte 1o
dvopd oag oe €va "High Performance
Asset" kat Ktiote pia gnpn nou Ba
nponyeital kdBe oag ouvavinong.»

Baoiopévo oto pavipéoto -

"The Brand Called You" tou Tom Peters m
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Continuing Professional Development

To npéypappa eykpiBnke and tnv AVAA. Ot enixelphoelg/ opyaviopol Mou GUUHETEXOUV Apxn AvanTugng
He epyoSotoUpEVOUG TOUG, ot onoiol tkavonotoUyv tig npoiinoBéaeig tng AvAA, Ba ‘ Avlpwmivou

Auvapikou

TUXOUV TNG OXETIKAG ENXOPAYNONG.
Kunpou



«Xto AopaAiotiko Personal Brand, n auBevtia bev d16doketal, kepdiletal oto nedio.
XApepa, oxediddoupe padi tnv tavtotnta tou Sovereign Advisor: Tou avBpwnou nou ol
neAdteg uniotevoveal NEPIOCOTEPO anod kabe ocupPoAaio.»

Xkonog Xepvapiov

O kUplog okondg Tou ogpivapiou eival va PETATpEPEL TOUG CUHHETEXOVTEG and anAoUg NwANTtéG o Snploupyoug
LOXUPWYV, NPoownkWVY brands. Oa toug 080UV ta epyaieia yia va ktioouv pla povadikh enayyeApatikn Tautoétnta, va
Eexwpioouv and tov avtaywviopod Kat va e5paltycouy HaKpOXPOVIEG OXETELG EUNLOTOOUVNG HE TOUG NEAATES,
petatoniovtag tnv eotiacn and to MNpoidv otnv A&la nou npoopépel o {610 o enayyeApatiag.

Ztoxog Xepvapiov

Me tnv oAokAnpwon tou oepivapiou, ot eknatdeudpevol Ba eival oe Béon va:

+  Avayvwpilouv tn onpaocia tou npoownikoU toug branding otov KAGdo twv AopaAglwv.

«  AnobikonoloUv ta Baaoikd otoixeia Tou npoownikoU toug Brand DNA kal va ta evowpatwvouv otnv Kabnpepivin
TOUG NPAKTIKA.

«  Xxebidlouv évav npoowané 081kd xc’lptn yla tnv avc’tntu&n n tnv avavéwon tou brand toug.
E@appddouv OUYKEKPIHEVEG OTPATNYIKEG KAl TEXVIKEG YIa VA €VIOXUOOUV TNV €NAYYEAUATIKNA TOUG Qhpn.

Exnaibeutikég Avaykeg nou E§unnpetoiviai

To npdypappa eival 161ka oxedlaopévo yia va KaAuyel tig akdAoubeg 5 kpiolpeg avaykeg Twv AGQAAIOTIKWOV
YupBouAwy, AleuBuvtwv Opddwvy,Brokers, Insurance Professionals:

1. Avayvwotpdtnta & ®Pnpn: MNapéxel peB6doug yia tnv andktnon Npoownikng avayvwaolpigdtntag kat tnv dpaiwon
BeTkNG enayyeApatikng eAPNG otnv ayopd.

2. Awagoponoinon & Avtaywviotikdtnta: Toug bivel ta epyaleia yia va Eexwpioouv and Tov KOPeoPEVO avtaywviopd
Kal va pnv e€aptwvtal and tov napdyovta g TIUAG.

3. Evioxuon Epniotoouvng: AlAoKel NWE va XTIOOUV PAKPOXPOVIEG OXETELG EUMIOTOOUVNG HE TOUG NEAATEG, Ol OMolEg
0dnyouv o€ oUOTAOEIG Kal ENAvaANMTIKEG NWANCELG.

4. MMpooappoyn & EEEAEN (Re-Branding): BonBd toug uplotdpevoug AopaAiotikolg ZupBoUAoug va avavewoouv To
brand toug, napapévovtag oxeTikoi kal aviaywvioTikol otn véa Ynelakn noxn.

5. Ztpatnyikog Ixediaopog Kapiépag: Mpoopépel évav oapn O61kd Xaptn yia th ouvexn avdntuén kat tnv eniteugn
UPNASTEPWYV ENAYYEAUATIKWOV OTOXWV.

I

Xt noloug ansuBivetai

AopaAtotikoi ZupBoulol, AleuBuvtég MwAnoswy, Agency Managers, AleuBuvtég Opdadwy, Mpoiotdpevol MwAnoswy,
EmBewpntég Aiktiwy MwAnoswy, YneuBuvoug Anpooiwv Xxéocwv. AleuBuvtég Mdapketivyk, Meaiteg Aopalioswv.

I

Avayvwpion

To Zepwéplo avayvwpiletal wg eknaideuon 6 wpwv oto CPD 1IC og dooug to napakoAoubnoouv kat Ba toug divetal
Miotonointiko MNapakoAodBnong.

MNMpéypappa Zepvapiov

ENOTHTA

H Aiayvwon - To “Xok”, n lotopia & To DNA Personal Branding
Ttoxog: H Apunvion péow tng Ayopdg kat o Enavanpoabiopiopdg tng Tautdtntag

The Disruption Map: H Xaptoypdgnon twv Avatponwv otnv Ayopd kat nwg va Mapapeivete AvBeKTIKOL.
lotopikn Avadpopn: Ané tov "Company Man" (1980) atov "Sovereign Advisor" (Znpepa).

”

The Gap Analysis: Evtoniopég tou Xdopatog petafl tng Tpéxouoag Eikdvag tou «AnAou AlapecoAapnt’,
twv Anarthoewv tou High-End MeAdtn kat tou Sovereign Insurance Advisor.

Defining Your Why: MNati Kavete Autd nou Kdvete; H HBih Baon tng AuBevtiag.

lMNati ot MeAdteg Ayopddouv Eadg Mpiv to Mpoidv

Personal Brand DNA & Company Alignment: MNwg to A6 oag DNA Personal Brand Tautietal pe to
DNA BRAND tng Etaipeiag oag.

Pros & Cons: Ta O@éAn kat ot Kivduvol tng EkBeong.




ENOTHTA

H Apxitektovikn - Xtpatnyikin Customer Experience CX, Journey & Evepyonoinon
Ttoxog: H Okodopnon tou «Mnxaviopou» Mapaywyng Epniotoouvng.

+ Reputation at Scale: MNwg va Ktiete ®npn nou Mponyeitar tng Puoikng oag Mapouaiag.

+ Brand CX Strategy: Ixedliaop6g twv Micro-Moments nou Opidouv tnv lMNotdtnta.

« The Signature Process: Maketapiopa tng ZupBouAeutiking oag wg Miag kat Movadikng Enwvupng
MeBobdoAoyiag.

« Content Strategy (The Activator): H MéBobog tou lMepiexopévou nou "Evepyonolel” (LinkedIn/social media).

+ Social Proof & Validation: H Ltpatnyiki Xpnon twv Success Stories.

o ENOTHTA

H Kata&iwon - The Sovereign Insurance Advisor Roadmap, Xuotnpata & Bonus Masterclass:
Out Sourcing

Tt6xog: H Zuotnpatonoinon, H Owpdakion kat o’EAgyxog tng Anédoaong.

« Scaling The Sovereign Insurance Advisor Model: MNwg va Metatpeyete to AopaAiotikd Personal Brand oag
o€ Eva Autopatonotnpévo Xuotnpa Avantuéng (Ma Insurance Advisors, Brokers, Professionals, Managers).

+ Professional Ecosystems: Aiktdwon pe "Complementary Professionals” (Aoyiotég, Anydpoug,
EnayyeApatikd Zwpata, Eknadeutikd Kevepa)

« Crisis Management (The Plan B): Wngiakn Owpdkion kal Alaxeipion Kpiogwv ®rpng.

+ Bonus Masterclass: Outsourcing & Metrics: MNwg va A§loAoyeite toug E§wtepikoug 2uvepydateg Marketing
(KPIs, Reach, Engagement, Conversion).

« The Future is Personal: To Opapa yia ta Enépeva 20 xpdvia.

« H noiétnta otnv opydvwon kat n auBevtia oto Branding dev eival noAutéAeiq, gival n
povadikn otpatnylkn enayyeApatikng enpiwons atnv enoxn g naykooplag avatponng.»

BIOI'PA®IKO EIXHFHTH

MavwAng lwavviéng Bsc. Econ., MBA (USA)-Intendant Insurance Advisor Strategist | Quality Management & Sales Marketing
ModelinglCorporate Insurance Contract Negotiation

Me pia e€alpetikn enayyeApatikn ouvénela kat nopeia va Eekivd and ta péoa tng dekaetiag tou ‘80, o k. lwavvidng anoteAei évav and toug
npwtondépoug TG EnayyeApatikng Aopaiiotiking Eknaideuong ouvepyaldpevog pe tnv téte Apxi Blopnxavikng Katdptiong Kinpou (AvAA) otnv
Snpioupyia tng véag YevIAg MTUXIoUXwVY OTEAEXWV Yia Tov AopaAiotiké KAGSo Kal PETENEITA wG elonyntig Tou AcpaAiotikol MApKeTivyk ,yla tnv
anéktnon tou enayyeApatikou titAou ACIH (UK) kat tou Ztpatnyikol Mdapketivyk otov AopaAiotiké KAGddo. H noAudidotatn enayyeApatiki tou
epnelpia tou dev neplopidetal otn Bewpia, aAAd ekteivetal otn AlebBuvon & Opydvwon peydAwv Aopwv Kat idlaitepa HETA and oUyXwveUoEelg Kat
eCayopég AopaAiotikwv Etalpiay, otnv odotaon kat opyavwon véag Aopallotiking Etaipeiag tou KAadou Zwng CNP CYPRIALIFE LTD (1995)
,Tou 1ou e€etdikeupévou AopaliotikoU Mpapeiou tunou Life Brokerage (1984) kat otov Ixedlaopé Mpdtunou Bancassurance Sales Model kat
Enxelpnolakou Tpnpatog Enxelpnpatikwv Aopaiioswy Zwig, nou kabBdpioav tnv ayopd.

And v ©¢on wg dleuBuvTikoU OTEAéXOUG PEYAAWY aOPAAIOTIKWY ETAIPELWDV ToU €xel 500l N eukalpia tng Slapkolg exnaideuong kat evnpépwong
oe Bépata AletBuvong, tng OAknG Ataxeiptong Motdétntag, Alaxeipiong Aiktdwv MNMwAncewy, tng Métpnong MNapaywyikétntdg, Apdoewy Kal
Epappoywv Mépketivyk kat xpnong TexvoAoylwv Aixpng. Qg Mpoéedpog tou A.X. AcpaAiotikou lvatitoltou Kinpou nynbnke tng oTpatnyikng
avaBabpiong twv Mapexdpevwy Eknaibeutikdv Ynnpeolhv tou, Bétovtag véa Enineda EnayyeApatiopol kat to CPD IIC. H 8ieBvng tou epneipia wg
OHIANTAG Kal ouppeTéxovag og NANBwpa EnayyeApatikwv uvedpiwv eixe wg anotéAeopa to 2004 va kablepoet To €thoto Aopaliotikd Xuvédplo
kat va 6ie§axBei yia 1n popd atnv Kunpo to Eupwnaikd Luvédplo twv avtiotoxwv Eupwnaikwv Ivotitodtwv Eficert. H pakpd evaoxéAnon eni tou
nediou pe ta Aiktua MwAnoewv kat dlaitepa n e€e1dikeuon tou otig Alanpaypateloels Enxelpnolakwv AcaAioswy, Tou ENTPENOUY va PETAPEPEL
OTOUG EKNALSEUGHEVOUG Kal CUVEPYATEG TOU Hid opalpIki Kal uPnAou eninédou avtiAnyn yia tn diaxeipion tou Kivduvou kat tng drnpng.

Méoa ané tnv elonynon tou yla to AopaAiotiké Personal Branding, o k. lwavvidng gpiAodo&ei va napouotddel yia npwtn gopd éva Eexwplotd
kat andéAuta epappdotpo Moviédo Metaoxnyatiopou, nou va petatpénel tov Aopaliotikd ZupBoulo kat EnayyeApatia tou xdpou o€ évav
«AvBpwno-Oeopd». Ot ouppeTéxovteg Ba éxouv v eukalpia oUPGWVaA e To enayyeAPATikG Kat povadikd toug npodiA va uloBethoouy kal va
MPOXWPNOOUV TTNV TEKUNPIWoN Kal ota epyaAeia nou anartolval yia va Kuplapxnoouv wg «Sovereign Insurance Advisors pe High Performance
Personal Branding» oto oUyxpovo kat petaBaAAdpevo ac@aAlotiké nepipaAiov.




AAAEY AEMTOMEPEIEY

Xwpog;: Aopaliotiké lvoutoudto Kunpou 4o¢ 6popog, Znvwvog Xwlou 23, Aeukwoia

Huepopnvieg: To npéypappa Ba Sie€axBel otig 19 Maptiou 2026.

Npeg die§aywyng: 9:00-15:45

Akaiwpa ouppetoxing: To Sikaiwpa ouppetoxng avépxetal ota €150 peiov n enxopnynon ané tnv ANAA nooou €120.
To teAk6 nood nou Ba NAnpwBei and toug oUPPETEXOVTES, Vooupévou 0Tt autoi Sikatovvtal

enixopnynong, avépxetatl ota €30 kat yla TG 6 wpeg.
‘OAgg ol ouppetoxég Ba npénet va unoPAnBoulv péoa and tnv MAatedppa tng ANAA <EPMHZ>.

Moooa: EAANVIKA

MAnpo@opisg: TnA. 22 761530, email: info@iic.org.cy

Tsi\sumlia npépa H 6nAwon ouppetoxng pad pe ta dikawwpata, npénet va anootaloulv oto lvotitoUto 1o apydtepo HEXPL
gyypaeng: TG 16 Maptiou. Ztig dnAwoelg ouppetoxng Ba tnpnbel oglpd npotepaldtntag.

0 péylotog apiBuédg Béoswv eival 28.

AHAQXH XYMMETOXHX
MNMapakaAoUpe 6NwG eyyPAYETE TOUG MO KATW WG CUHHETEXOVTEG:

ONOMATENQONYMA YMMETEXONTQN OEXH KINHTO THA.
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ETAIPEIA

EMAIL

THA.

KINHTPO XYMMETEXONTA IN'A 2YMMETOXH ZTO NMPOrPAMMA

‘ AZOANIZTIKO
INZTITOYTO
KYNPOY

ZAvwvog Zwlou 23, T.K. 22648, 1523 Neukwoia-Kinpog, TnA. +357 22 761530

Email: info®@iic.org.cy | web: www.iic.org.cy



